
www.jamesriverequipment.com/careers

grow at james River!there’s always opportunity to 

What does it take to be a part of the JRE Sales team? 
We provide customers with quality whole goods solutions as quickly and efficiently as possible! 
All the while providing professionalism with that wow-factor customer experience! Establish a partnership with 
the customer so they rely on you for their equipment solutions every time. 

Sales Department

Independent

Can find assigned
customers & create 
sales calls
90% MF-Pro Score Average

Demo Certified
in 5 key areas
of business
Can plan upcoming calls

Utilize published incentives

Working knowledge 
of SDA SYSTEM
95% MF-Pro Score Average

Maximizes assigned 
customer relations for 
partnership opportunities

Uses CCA Certification to 
fulfill customers’ needs.

Create Quality Cold Calls

Expertly Navigates 

SDA System
100% MF-Pro Score Average

this experience can 
be transfered into 
other leadership 
roles across ag, 
CF, and Tech!

sales
specialist

Level 1

John Deere 
University Training

Sales
Specialist

Level 3

Master Level 
in JDU

Sales
Specialist

Level 2

Advanced Level 
in JDU

Inventory Manager Director of Sales

There are even more options to look into 
as you advance in the sales department!

Growing from basic to strong knowledge in JD Quote, JD Configurator, Ceres, Handle, 
EMS and Machine Finder Pro.

Completes 30 hours of JDU 
and 10 hours of Non Deere 

training annually.

JDU

JDU
JDU

Completes 24 hours of JDU 
and continues to complete 

10 hours of Non Deere 
training annually.

Completes 24 hours of JDU 
and 10 hours of Non Deere 

training annually.


